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Introduction

This 5-day consultative selling methodology outlines the essential skills and processes needed to
successfully close sales in a professional manner. A lesson will cover the basics of consultation
selling, such as its history, methods, advantages/disadvantages, and common tools used in
successful implementations

Course Objective

e Assessing customer’s obstacles & desires through probing questions

e Strategies for building meaningful connections

e Examining market trends to determine customer needs efficiently

e Closing techniques that ensure win-win deals

e Develop tailored solutions or packages that meet specific must-have criteria including budget
frames

Course outline

Day 1
Preparation

 Introduction & Background on Consultation Selling

e Understanding your customer's needs, researching their industry & outlining objectives
e Learn key definitions and concepts related to consultative selling

e Gain an understanding of who your customer really is

Day 2
Building Rapport & Gathering Data

e Listening actively to customers while gauging buying signals

e Assessing customer’s obstacles & desires through probing questions
e Listening actively to customers while gauging buying signals

e Building Rapport & Market Analysis

e Establishing Credibility
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Presenting Solutions

Day 4

Articulating product features with an understanding of prospective ROl impact on clients’
operations

Customizing pitches based on interests identified during data gathering session
Presenting Solutions

Articulating product features with an understanding of prospective ROl impact on clients’
operations

Crafting Solutions & Negotiations

Comprehensive Discovery Process

Showcase Your Value

Day 5

Communicating value proposition cantered around a stated business goal by using clear
anecdotes about how you meet those goals for past clients

Showcase Your Value- Communicating the value proposition

Overcoming Objections & Analysing Performances

Solution Development and Must-Have Criteria

Closing
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Navigating objections associated with cost or scope of work etc. if applicable without
compromising quality standards set forth within the proposal

Final Applications

Client interactions collaboration

Performance Measurement & Review

Accurately measure success metrics

Trials/Tests

Innovative New Sales Solutions developments including potential ROI

Set goals via quarterly reviews

Performance vs milestones establishment
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Audit & Quality Assurance Finance, Accounting, Budgeting Marketing, Sales, Customer
Service

IT & IT Engineering

Supply Chain & Logistics

Health & Safety

Customs & Safety

Aviation C-Suite Training Agile and Refinement

UK Traininig

PARTNE

Head Office: +44 7480 775526 | 0 7401 177 335
Email: training@blackbird-training.com
Website: www.blackbird-training.com


https://blackbird-training.co.uk//city/human-resources-management-courses
https://blackbird-training.co.uk//city/audit-quality-assurance-courses
https://blackbird-training.co.uk//city/finance-and-accounting-courses
https://blackbird-training.co.uk//city/branding-marketing-customer-relations-sales-courses
https://blackbird-training.co.uk//city/branding-marketing-customer-relations-sales-courses
https://blackbird-training.co.uk//city/secretarial-and-administration-training-courses
https://blackbird-training.co.uk//city/legal-training-procurement-and-contracting-courses
https://blackbird-training.co.uk//city/project-management-courses
https://blackbird-training.co.uk//city/it-security-training-it-training-courses
https://blackbird-training.co.uk//city/Supply-Chain-Logistics-courses
https://blackbird-training.co.uk//city/management-leadership-courses
https://blackbird-training.co.uk//city/self-development-courses
https://blackbird-training.co.uk//city/oil-gas-training-and-other-technical-courses
https://blackbird-training.co.uk//city/health-Safety-training-courses
https://blackbird-training.co.uk//city/telecom-engineering-courses
https://blackbird-training.co.uk//city/occupational-health-and-safety-training-courses
https://blackbird-training.co.uk//city/Customs-courses
https://blackbird-training.co.uk//city/Aviation-courses
https://blackbird-training.co.uk//city/c-suite-training-courses
https://blackbird-training.co.uk//city/agile-and-refinementt-courses

<

MANNAI

co

BL/\CKBIRD

FOR

TRAI

Blackbird training Clients

GAC |

Booking.com

2

O

DueaEE

CORPORATION UNE FILIALE D’ EGA oxFAM Sopttal Meckats Attty
MANNAI Trading Alurmina Corporation Bookingcom Oxfam GB International Capital Markets
Company WLL, Gui Netherlands Organization, Authority,

Qatar uinea Yemen Kuwait

b3

waltersmith Petroman Ol Limited

Nigeria

b5

Reserve Bank of
Malawi,
Malawi

e
BPKH

Badan Pengelola
Keuangan Haji

Bonk of Nigeria
quenu

A
)

BADAN PENGELOLA
KEUANGAN Haiji,
Indonesia

Nigeria

.Nor‘th il

Company

Neorth Oil company,

NATO
Italy

i spese
deibagll alelisall
]
National Industries
Group (Holding),
Kuwait

EZEDC

o BTGy oS RRTION ComPaty

EKO Electricity

s

e S0
Qatar Foundation

< <FAs

ol ARt eugh il dunwg o

Kuwrait Foundiation for the Advancement of Sciences.

Qatar Foundation,
Qatar

AFRICAN UNION ADVISORY
BOARD ON CORRUPTION,
Tanzania

o

Matruk

Ministry of Interior
Kingdom of Saudi Arabia

Mabruk Oil Company
Libya

Ministry of Interior,

i

Salan ciiy
GULF BANK

ENI CORPORATE Gulf Bank

UNIVERSITY, Kuwait
Italy

Hamad Medical
Corporation,
Qatar

USAID
Pakistan

O

BROADBAND
ualfiaita-dloat UNITED NATIONS

Oman Broadband UM,

UK Traininig

KFAS

Kuwait

Q £ L eSI Bss gannd | RS0

Saudi Electricity Company

Saudi Electricity
Company,
KSA

Tse el 1S 2eel2lr S alalt Gy utt
General Organizalion for Social Insurance

General Organization for
Social Insurance
KSA

TC

Aogaul Sullaidl

STC Solutions,
KSA

abes - Loyl agkni dish
AMITSOATY FOR ELECTRICTY REGULATON, CMAN

Authority for

TNE

Head Office: +44 7480 775526 | 0 7401 177 335
Email: training@blackbird-training.com
Website: www.blackbird-training.com




LONDON TRAINING PROVIDER

www.blackbird-training.com a training@blackbird-training.com ‘. +44 7480 775526 / +44 7401177335


http://www.tcpdf.org

